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Disclaimer

Contained herein is the additional information you 
requested regarding Chief Property Ventures/CBRIS.  
The information and calculations presented in this 
document are believed to be true and accurate, but 
are not guaranteed.  This information has been collected 
from sources we deem reliable, but we make no 
representations and offer no warranties, expressed or 

implied, as to the accuracy of the information.  All information contained herein is subject 
to correction, modification, or withdrawal without notice.  

This information is confidential in nature, and should not be reproduced in whole or in part 
without the express written permission of Chief Property Ventures/CBRIS.  This brochure does 
not constitute an offer to sell or a  solicitation of an offer to purchase.

All real estate investments involve a high degree of risk. Chief  Property Ventures/
CBRIS assumes no responsibility for buyer’s tax, financial and/or legal consequences 
associated with the participation in capital funds or the purchase of real estate.  Please 
consult your tax, financial and/or legal professionals.      



west coast office | 858.367.3169 
po box 8051 • rancho santa fe, ca • 92067 

east coast office | 850.221.2339   
po box 420236• summerland key, fl • 33042    
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Chief Property Ventures Philosophy

W e are a boutique 
real estate 
d e v e l o p m e n t 

firm that builds, buys and 
sells residential real estate 
in select markets across 
the United States.  We look 
for the best real estate 
opportunities across the 
country, while working with 
market conditions and trends 
to provide a verifiable hedge 
against inflation and provide 
strong upside.  One of our key 
beliefs is that success means 
living where you want, but 
investing where it makes 
financial sense. 

As long-time investors ourselves, 
we place extreme importance 
on the depth of our research and 
the degree of our knowledge 
in all aspects of real estate.  This 
ensures the markets we are 
active in and the techniques we 
apply will contribute to successful 
results.  Our relationships with our 
team and our investors are long-
term and we treat each individual 
as a valued part of our firm.

Our end goal is to benefit all 
involved in the investment 
process, from the investor seeking 
a safe placement of their money 
and a healthy return, to the buyer 
who is looking for a place to call 
home, to all of our invaluable team 
members whose hard work and 

expertise make the entire process 
run smoothly and profitably.

As a respected organization, Chief 
Property Ventures adheres to 
business principals that have been 
developed over years of successful 
real estate investing. The partners 
of the company are guided by the 
following:

	•	Investors are best served when 
their interests are aligned with 
the principals’.

	 •The principals of Chief Property 
Ventures should be personally 
invested alongside investors.

	•Compensation of principals 
should be primarily based on 
investment performance, not 
salaries or excessive fees.

	•Transparency is critical to 
maintaining and building trust.

	•Successful investing occurs by 
identifying opportunities others 
do not see.

	•Most of the money earned in 
any real estate transaction is 
made on the buy and adding 
value.

	•Conservative underwriting 
based on existing market 
conditions and pro forma 
values, leads to  strong  
performance.�  ☼
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 Evaluating an 
Investment Opportunity

»Visit our website:

http://chiefpropertyventures.com

»or if you would like more information email us:

info@chiefpropertyventures.com

“Creating wealth
 and improving

 quality of life is our 
full-time commitment 

and passion. ” 

W hether you’re 
an investor 
searching for a 

profit strategy or someone 
looking to juice up a 
retirement plan,  you’ve got 
to be shrewd about where 
you invest your money.   In 
today’s economic times, 
more than any other period 
in history, it’s crucial to be 
prudent about an investment 
vehicle.  .

At Chief Property Ventures, we are 
confident  that our Southernmost 
Cabanas Residential Development 
Project provides an outstanding 
investment vehicle. The project 
satisfies three most important 
components of a first-rate 
opportunity.     

The three most important 
questions you can ask when 
evaluating an investment 
opportunity are:

#1:  Is my money safe?

#2: Will I make a healthy return      	
   on my money?

#3: Does the investment have 		
   a strong track record? 

We invite you to take a look at 
the details of the Southernmost 
Cabanas Development Project  
and how it addresses each of 
these important questions.  ☼
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Florida Keys:  
An Investor's Oasis

S avvy investors know 
that even in a down 
real estate market 

there are key areas which 
will continue to offer 
healthy returns. It’s a matter 
of doing the homework 
and applying the right 
technique in the right 
market, at the right time.  As 
developers, the first step is 
to determine locations that 
are supported by certain 
demographic factors.  We 
also look to areas that are 
highly desirable to  qualified 
buyers and where new 
construction can out-shine 
existing inventory in terms of 
affordability and amenities.  
The Florida Keys, with its 
charm and allure to a large 
portion of second-home 
buyer and retirees is such 
a market. It’s an investor’s 
oasis- ripe with opportunity.
 
While others have been 
sitting on the sidelines of 
the market, CPV has been 
diligently searching for 

unique market opportunities 
that others have yet to uncover. 
New construction of waterfront 
properties in the area of Florida 
known as “The Keys” is such an 
opportunity.  

It’s more than just the attraction of 
living in a waterfront property that  
draws buyers from all over.  It is 
also the type of lifestyle that is 
very different from anything you’ll 
find elsewhere in the country. 
There is a very compelling set 
of demographics that make The 
Keys a smart move for developing:

   • Close to 26% of the population 
are baby boomers who 
account for 40% of our 
economy's consumer 
demands. In addition, people 
born prior to 1946 account for 
an additional 13% of our 
population. The demographic 
trend is for this segment of the 
population to stimulate the 
market with their move to 
retirement, their down-sizing 
efforts or a desire to purchase 
a second home.
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  • The move to “upscale” The 
Keys is bringing  in U.S. and 
international buyers who are 
credit-worthy and can 
purchase properties in the 
more desirable areas, such 
as waterfront.

One of the strongest factors 
contributing to the success of 
new development in The Keys is 
the fact that new development 
all but ceased a few years 
back with the introduction 
of the Federal injunction 
that prohibited the Federal 
Emergency  Management 
Agency (FEMA) from issuing 
subsidized flood insurance 
policies for new construction on 
many parcels in the Florida Keys. 
More specifically, the court order 
identified a list of more than 
40,000 parcels within Monroe 
County (Florida Keys) for which 
NFIP f lood insurance pol icies 
could not be issued on new 
development.
  
Despite the desirability of The 
Keys, the ability of a homebuyer 

to purchase a new home has 
remained practically non-
existent.  Each year local 
authorities severely limit the 
number of building permits.  The 
restricted number of housing 
permits is governed by Monroe 
County’s Rate of Growth 
Ordinance (ROGO).  ROGO 
is designed to protect the 
environment, place minimal strain 
on The Keys’ water supply and 
keep population growth low to 
facilitate an orderly evacuation.  
With much of the existing housing 
stock below current building 
code, it is often too expensive 
to upgrade to new construction 
standards.  

All of these factors help to drive 
demand for new construction 
and we have leveraged our 
experience and relationships to 
take advantage of  these unique 
circumstances on behalf of our 
investors and ourselves.     ☼

  

necessity
 is the

mother of

taking chances
• Mark Twain •
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Our Reputation as a  Premier  
Developer in "The Keys"

T he Florida Keys is  among 
one of  the most  unique 
destinations in the world.  

With a sub-tropical  climate 
visitors  and residents  enjoy year-
round recreational activities  and 
amazing weather.   It  is  home to 
some of  the most  diverse and 
beautiful  marine l i fe  on the planet. 
With an estimated 4 million 
visitors  per year,  it  remains a top 
destination and as such draws the 
attention of  many people looking 
to relocate or to plant their  2nd 
home roots. 

As developers, we focus our efforts 
on areas where there is high 
exposure to potential buyers.  An 
area like The Keys is ideal since 
it attracts millions of people each 
year and the people who visit have 
such a strong attraction to the local 
charm and laid-back lifestyle.

The Keys is known for never having 
suffered through a frost or a freezing 
period.  Those who live in the colder 
climates escape the harsh winters
and escape to the tropical oasis.

Many refer to The Keys as an 
ecological jewel.  It is well-known 
for   its  clear  waters  and  lush  sea
grass beds.  Those looking to 
escape the fast-pace and noisy 
bustle of the city can come and 
relax.  The year-round sun draws 
many people from the upper East 
and Canada.  These visitors find 
themselves drawn here year after 
year and end up making the move 
from renting a vacation home to 
owning one.  Our waterfront homes 
offer the best opportunity for those 
looking to purchase.  They have the 
luxury of docking a boat outside 
their own home and enjoying the 
call of the water at any time.       

Homes in The Keys continue to be 
in high demand. The statistics are 
quite impressive. An analysis of 
the Keys real estate market shows 
that from January through July 
2013, listings sold, average price 
and median price all increased 
from the same period of time in 
2012. The market in The Keys is 
experiencing a healthy climb. 

The demand for high-quality 
housing in The Keys continues 
to increase, but much of the 
existing housing stock is dated 
and below new hurricane code.  
New construction is limited to a 
maximum of 255 new units per 
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year throughout the 110-mile 
chain of islands. With a total of 
80,000 people living in the Keys, 
the area’s low population density 
and the waterfront living are highly 
appealing to Floridians and others 
seeking a warmer climate and 
year-round outdoor living.  

CBRIS (a division of Chief Property 
Ventures) has spent the last two 
years fine-tuning our reputation as 
a premier waterfront developer in 
The Keys.  We bring high-quality, 
prefabricated homes ranging from 
$325,000 to $450,000 to the market.  
CBRIS has been building new single-
family three-bedroom, two-bath 
homes constructed to post-Katrina 
standards.  The homes range from 
1,100- to 1,400 square feet and are 
constructed on waterfront lots.  The 
homes are built with state-of-the-
art floor plans and amenities, are 
energy efficient, and offer reduced 
maintenance and insurance costs 
compared to existing housing.

To achieve its investment objectives 
in The Keys, CBRIS acquires the 

land, obtains building permits, 
secures delivery of the home to the 
property site and sells the asset.  
The entire process typically takes 
75 to 125 days from obtaining 
permits to final sale.  Based on 
the demand for waterfront homes, 
many of the homes have been 
pre-sold immediately after land 
acquisition. CBRIS creates value 
for investors by managing the 
entire acquisition and sale process 
from beginning-to-end.  CBRIS 
is responsible for purchasing the 
land, commissioning homes from 
its builder partners, and marketing 
the properties through its network 
of real estate agents.  To expedite 
the sale, CBRIS typically offers 
the properties slightly below 
the prevailing market price.  
 
CBRIS/Chief Property Ventures 
has expanded from its niche 
in waterfront homes to  an 
unprecedented project of an entire 
city block in the heart of Key West 
making us one of the single largest 
developer of new homes in the area. 

ALL ABOUT THE WEATHER...Economic Indicators-
Employment

In Monroe County, which 
includes  the Florida Keys, 
the unemployment  rate is 
at 6.4 percent (lower than 
the national average of 
8.6%). In 2012, jobs showed 
positive growth by .79%.

With the recent approval of 
our 21-home Southernmost 

Cabanas residential 
project by HARC and City 

Of Key West Planning, 
we are moving into the 

beginning stages of 
development for the single 

largest project in Old 
Key West.  Based on our 

conservative projections 
of the market data, the 

extremely high demand
 for homes in Key West 

and the lack of new 
construction CPV 

conservative projections 
have our homes selling at 

approximately  $526 per 
square foot.

See pages 10- 23 for an in-
depth analysis of the 

Southernmost Cabanas 
Residential Development 

Project

chief property ventures  |   http://chiefpropertyventures.com   |   858. 367. 3169  



 

Southernmost Cabanas 
Residential Development Project

K ey West  is  the southernmost 
point in the United States. 
It  is  not only famous for its 

aquatic  adventures and extensive 
marine l i fe,  but also for its  l ively 
nightlife,  beaches and uniquely 
appointed historic  sites.   It  has a 
f lavor and a charm that make it 
one of  the most  desirable places to 
reside in the United 
States.   At Chief 
Property Ventures 
we couldn't  be more 
excited about our 
newly approved plans 
to develop 21 brand 
new single-family 
residences on prime location 
in the heart  of  Key West.   This 
multi-home sub division known 
as the Southernmost Cabanas is 
unprecedented as it  is  one of  the 
single largest  development projects 
in over a decade.  For those who 
desire to own a home in the heart 
of  Key West,  these homes will  offer 
the nirvana of  The Keys l i festyle- 
ideal  location coupled with 
premier construction standards. 
 
Southernmost Cabanas project 
is ready to break ground on 
the single largest undeveloped 
residential property in old town Key 
West- literally spanning an entire 
city block. Making it the most 
desirable development project in 
Key West. Demand for homes in 
th is  area is extremely high, new 
construction is low, resulting in 
homes selling quickly for in excess 
of $578.51 per square foot.

The 21 home project has been 
unanimously approved by HARC 
and City Of Key West Planning. 
Chief Property Ventures is 
preparing to pull permits and to 
gear up on site development.  
 
We have formed a strategic 
alliance with Champion Homes 

which specializes in 
factory built and modular 
homes  and is the second 
largest builder of homes 
of this kind (with 1,7 
million homes built since 
1953).
 

Pre-sales will begin immediately 
upon breaking ground.  Based 
on the practically non-existent 
availability of new homes in the 
area and the prime location 
of the home sites, we have 
already received local media 
attention and anticipate that 
pre-sales will be aggressive. 

The first 19 homes are projected to 
be set in December 2013 and the 

first homes sales are projected for 
March-April 2014.

We are currently raising capital in 
the amount of $6,146,180 for the 
Southernmost Cabanas Residential 
Development Project.  While 
we are taking a conservative 
approach to the project's financial 
analysis, we have included an 
aggressive investor payback 
schedule which makes this a 
very smart allocation of funds.   
 
The principals of Chief Property 
Ventures/CBRIS have placed their 
own investment funds into the 
project and have also sourced 
$3,465,000 from Champion Homes 
for a total development build-out 
of $9,935,400 (See Figure 12 for 
Projections).

Following is an overview of the 
history of the  Key West real estate 
sub-market as well as a look at 
how it compares to the larger 
Monroe County market of which it 
is a part.  ☼
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Figure 1. Sold Homes and Average Sales Prices- KEY WEST

Key West has experienced steady growth in the number of sold homes and the average sales 
price for residential properties.  However, the inventory for homebuyers is extremely limited and 
the demand for new construction is high, especially in the highly desirable area of Key West.

Figure 2. For Sale, New Listing, and Months of Inventory- KEY WEST

Months of inventory is on a steady decline and approaching levels that are on par with numbers 
indicative of pre-recession.  Low inventory continues to contribute to the increase in sales prices 
in Key West.
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Figure 3. Sold Homes and Average Sales Prices- MONROE COUNTY

Figure 4. For Sale, New Listing, and Months of Inventory- MONROE COUNTY

Monroe County has seen a gradual reduction in the months of available inventory as the num-
ber of homes placed on the market has steadily gone down.  Interestingly enough, the Key West 
market almost mirrors the same historical performance over the recent 10-year period.  There 
are no differentiations in the overall market and the sub-market as may typically be the case in 
other markets.  
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While sales and average price remained stable from mid-2010 to mid-2012, the number of 
homes sold has increased steadily since May 2012. With increased activity, average sales 
price of residential properties in Monroe County has also begun to tick upward.
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Figure 5. Active Properties for Sale by Price- Area 1-2

Figure 6. Active Properties- Price per Square Foot- Area 1-2

Because of the unique nature of Key West, home prices can vary greatly. Multi-million dollar 
homes and $400,000 turn of the century homes in need of repair coexist.  Southernmost Cabanas 
offers Key West the only new homes at sub-million dollar pricing.  By Key West standards, this 
makes Southernmost Cabanas not only desirable but affordable.
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Figure 7. Sales since August 2012- Area 1-2

Figure 8. Sales by Year Built since August 2012- Area 1-2

Southernmost Cabanas offer Key West home buyers with an alternative not currently available, 
sensibly priced new homes.  New homes built to significantly higher standards which lower in-
surance costs by approximately ⅔, lower utility costs by approximately ½ with sales prices near 
those of older used homes.  Since August of 2012 there have only been 5 new home sales all in 
excess of $1.2M.  Offering 21 new Key West homes for under a million dollars is what the market 
place needs.
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Figure 9. Sales Statistics

It’s interesting to note that the median pre-2008 home is a 2 bedroom 2 bath built in 1943 which is 
1,357 square feet selling at $474.24 per square foot or $547,000 with a market time of only 98 days.

Median 2008 and later  home is a 3 bedroom 4 bath built in 2009 which is 2,851 square feet at 
$587.51 per square foot or $1,460,000 with a market time of 412 days (it’s important to note much 
of the market time on new homes takes into consideration the marketing done prior to the home 
actually being built i.e. pre-marketing).

Southernmost Cabanas has purposely been designed taking the market data into consideration.  
Buyers are purchasing smaller homes, with architectural character at sub-million dollar prices.  
Southernmost Cabanas fits exactly what the buyers are purchasing.  Southernmost is comprised 
of 21 two bedroom, three bathroom homes ranging from 1,215 - 1,516 square feet at slightly higher 
than used home prices.
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A 2012 regulatory change requires all new homes to be built to 180 MPH wind-load factors.  Most 
of the current homes for sale were not required to meet any wind-load demands when built.  
As a result, existing home insurance rates are approximately ⅔ higher than those projected for 
Southernmost Cabanas.  

Homes with parking carry a premium in Key West.  Many of the homes currently for sale have 
only one parking space or zero onsite parking.  Southernmost has both on site parking and cov-
ered parking, as well as off-site parking. 

Figure 10. Pricing Expectations based on Median Sales Price

Figure 11. Price Expectations based on Price Per Square Foot

The CPV/CBRIS unique niche within The Keys' market has always been to provide new homes at 
used home prices.  Our experience has proven that a buyer will elect to buy a new home com-
pared to an older/used home when the new one is built to higher standards. This proves to be 
true with our homes  since they are priced comparatively and offer lower insurance and utility 
costs and include modern design, not outdated amenities.
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Southernmost Cabanas 
Residential Development Project 

Financial Analysis

N ow that we have spent some 
time introducing you to 
the unique features of  the 

Florida Keys real  estate market,  we 
can dive into the financial  analysis 
of  the Southernmost Cabanas 
Residential  Development Project. 
 
Our t rack record in  the 
market  speaks for  i t se l f 
and has resul ted in many 
successfu l  sales of  s ingle 
fami ly res ident ia l  homes.  
Leveraging our  expert ise 
of  development along wi th 
our  key re lat ionships in  the 
home bui ld ing indust ry,  we 
are exci ted to int roduce 
the Southernmost  Cabanas 
Res ident ia l  Development 
Project .   We have included 
in the fo l lowing pages 
three di f ferent  scenar ios for 
earnings and subsequent 
investor  paybacks.   Whi le 
our  sales project ions are 
conservat ive,  the his tor ical 
per formance of  the 
market  (both at  large in 
Monroe County and more 
specifical ly  in  sub-market  of 
The Keys)  c lear ly  indicates 
that  th is  project  wi l l  resul t 
in  excel lent  earnings for  our 
investors .    ☼
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These project assumptions are based on a few key factors:

A total of $9,935,400 in funds are required for the Southernmost Cabanas. These funds will come 
from three main sources:
	 •  Champion Homes floorplanning the cost of construction in the form of a  $3,463,000	   
	 •  A contribution of $323,5200 from the principals of CPV/CBRIS.
	 •  Raising $6,146,880 from a private money funding source.

The total cost of acquisition of the land inclusive of closing costs is: $1,627,400. 
 
The total cost to develop the 21 homes is: $8,308,000.

There will be three different floorplans ranging from 1,215 to 1,516 square feet with a total square 
footage for the project of 30,144. 
 
There are three different estimates for pricing: downside (worst case scenario), base (conserva-
tive mid-range scenario)  and upside (best case scenario). These will be detailed in Figures 14-
16.

Figure 12. Project Assumptions 
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Development Program Breakdown -
Because of the lack of new home inventory in Key West some highly conservative assumptions 
were used to create the foundation for Southernmost Cabanas proforma. Three “Estimating Pric-
ing” assumptions were created - A Baseline figure, a more conservative Downside figure and a 
realistic Upside figure.  These figures were derived as follows:

Downside - The median $474.24 cost per square foot of existing homes was used, see Figure 9 - 
Properties Built Prior to 2008.  While it’s highly improbable that any new home will ever sell at such 
a low cost per square foot, the statistical figures were used to derive at “worse case scenario”.

Upside - The median $578.51 cost per square foot of newer homes was used, see Figure 9 - Prop-
erties Built in 2008 And Later.  It’s important to note that traditionally smaller new homes will sell 
for a higher price per square foot than larger counterparts. In the interest of taking a conservative 
position, the $578.51 figure was used.

Base - The base figure is $526.37.  This was derived by taking the average of the median 1943 
aged home at $474.24 and the newer 2009 home at $578.51.  

An argument can be made for all three pricing models.  We feel the base figure is easily attain-
able as it's both conservative and realistic. 

Sales Assumptions -
Based on conversation with both Champion Homes and Palm Harbor Homes and experience 
with our other current Keys projects we are confident we will be able to deliver our first four clos-
ings to new homeowners by March 2014. With continued sustained sales until June at which time 
all 21 homes will be sold.

Market demand and absorption justify significantly higher sales volume.  Again we chose a con-
servative sales schedule.

Payback Assumptions -
An accelerated Payback Ratio of 80% was calculated to insure the investor’s capital is paid 
back at an accelerated rate. The projected final payback to investor is May 2014.

Debt Assumptions -
CPV/CBRIS has completed negotiations with Palm Harbor Homes and is finalizing negotiations 
with Champion Homes.  At which point a decision will be made as to which home builder will 
be used.  Both have agreed to "floorplan" their homes.  Projections reflect Palm Harbor's’ offer of 
$3,465,000.00 (see source and uses) at a rate of 7.500%.

Investor Debt Annual Interest Rate being offered is 10.000%.
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Figure 13. Project Sales and Revenue Schedule 

The initial two months will be focused on removing the existing trailer park, site cleanup and de-
velopment. Utilities are currently at the site and have new underground work will have to begin.  
During this initial phase, pre-marketing will begin in an effort to pre-sell homes prior to construction.  
By March 2014 we anticipate delivering keys to four new homeowners.  

Not  reflected within this Projected Sales And Revenue Schedule is that all 21 homes will be completed prior 
March 2014.  The first 19 homes will be set by the end of 2013. The two remaining completed by January 
2014.  It’s  feasible to have the entire project sold out and homes delivered to the new buyers by March 2014. 
 

Figure 14. Projected Cash Flow- Base Scenario
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Figure 15. Projected Cash Flow- Upside Scenario

Figure 16. Projected Cash Flow- Downside Scenario

In Figures 14-16, each Projected Cash Flow provides the investor with an outline of capital bal-
ance, accrued Interest and payback schedule and amounts.  In each scenario an assump-
tion is made that investor’s interest is being paid on a fully funded basis versus as-drawn basis.   
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The projected capital needs are based on a timeline and  have been provided to illustrate the 
capital requirements through each phase of the project.  The projected cost table is continued on 
the following page.
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C PV is known for 
functional yet 
s o p h i s t i c a t e d 

custom remodels and new 
construction.  The interior 
and exterior designs and 
amenities  result in a high level 
of appeal to buyers. Here are 
just some of the features we 
include in our properties:

Exterior
•Upgraded energy-efficient
 dual-pane windows
•High quality exterior & interior doors
•Lush  tropical landscape 
•Custom paint and stone or wood 		

        trim treatments

Interior
•Full appliance kitchen packages           	

        stainless steel stove/oven,   		
        dishwasher and  microwave, 

•Custom solid wood cabinetry and 		
        granite counter tops

•Hardwood floors, tile and/or high 		
        quality carpeting in bedrooms

•Spa-like bathroom fixtures and 		
        custom tile work in bath//shower

•Decorative light fixtures and ceiling 		
        fans in main living areas/bedrooms

•Interior solid wood doors
•Custom paint on all walls/ceilings
•Custom baseboard & moulding
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F ollowing is an overview of the variety of  investment and development 
projects we have been involved with:

Gulfport, MS	 Townhomes

Gulfport, MS	 Single Family Homes

Gulfport, MS	 Duplexes

Gulfport, MS	 Apartment Units

Milton, FL	 Single Family Homes/ Lots

Milton, FL	 Apartment Units

Pensacola, FL	 22 Acres, Assisted Living Facility

Pensacola, FL	 Townhomes

Pensacola, FL	 Redevelopment Single Family Homes

Gulf Shores, AL	 29 Acres

Milledgeville, GA	 Single Family Homes

Key West, FL	 Single Family Homes

GA, MS, FL, AL	 Over 1,000 Billboards

Houston, TX	 Duplexes

Panama Beach, FL	 Condominiums

Ocean Springs, MS	 Condominiums

San Diego, CA	 Single Family Homes/ Golf Resort

Mobile, AL	 Condominiums

Memphis, TN	 Redevelopment Single Family Homes

Atlanta, GA	 Redevelopment Single Family Homes

Phoenix, AZ	 Redevelopment Single Family Homes

Las Vegas, NV	 Redevelopment Single Family Homes

San Diego, CA	 Redevelopment Single Family Homes

Principals 
Investment  & 
Development
Projects
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The Buzz on the Street
About Chief Property Ventures

CPV provided me with the perfect opportunity to actually watch my money 
grow using the funds I worked so hard to save.  For the first time in several 
years, I am truly excited to open my email or receive something in the mail 
related to my financial situation”.  The profit on my investment has been in 
the double digits. Thanks CPV! “  | Greg, FL |

“The people associated with Chief Property Ventures have enough drive, 
ambition and energy for 100 people – it’s contagious.  They find great op-
portunities in multiple markets where they test it with their own money first.  
Now that is impressive!”  | Sue, MA. |

“I was sitting around taking the advice of my elderly parents keeping my 
money in the bank and ignoring the fact that I was actually losing after pay-
ing taxes on the interest earned each year.  After doing this for several years, 
I talked to Chief and Bob about investing in real estate.  They have imparted 
so much knowledge and I’m confident about my ability to invest in all mar-
kets they are associated with.  I feel CPV will be on the leading edge for 
years to come.” | Karla, IL | 
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